R

IR H g1 e YIAIRaT & <@aR, TEd & A1 36 999 # I & dRE FaeR b
GI'FITW%QIWﬁéﬂmw(shopkeeper)ﬁmzﬁqﬁ&ﬁ?‘j@ﬁw?fﬁm
RefefiT @1 guf oiR A%l vl del I @ O IS Ued Red R W Al § a0 Red ©R
M TRl 8 3R Reer gRT U8M fhy Y IaTq 3iR warsll 9§ | 8l &1 Rk 3
q 399 BRIS 3R Tod Ao & WY § o BT |

UEDh HY HARN B Y& G & g T T RSerd | AUl (expect) I & oI :
o ISl IURYMT iR FIER (Good appearance and behaviour)
o UEH B! IHIGI B YA (Identify customer expectations)

o UEH DI Soxdl Bl Ugd § WeH B (Be able to recognise customer needs)

UTES AT TP U5 & ®U 4 B Bl © (orge AT | e U1 ATITIHAN Bl /T $H
2| RS U FReaqel &3 & WY H ST © IR AR & G o1 yerar A 2

JT 3dhTs ‘UTed 9T Bl IR 3l # i foham T & — Ugdl 99 § U8 IR SUNRH &
4 wEl & IR H IART T (deals) €, AR T UES @ SRa! IR @GER B URAM B
TS 2| AN 99 YT UTES AT B ST qand g RN 9§ SuRYfT SR @aeR & e
WWWWW%HW?W)W‘#WH%WHTH%WWW(confirm)W
@ IR H 9 B TS B




T 1 el Bl eI 3R Hal
TES SR SUHRHT & 419 3R (Distinction between customer and consumer)

g U fea-—ufafed & Sfiad ¥ <1 vl (terminologies) UTg® 3R ITARHT & 41 TR B
TS WHA T | SR @ foIg, Uh W) H I8 alell Al (housewife) TR ¥ HB X AHM
QIS & | 98 RSdl ATScele & foly U UTEsh & | Ofd 98 =R Uga! o, dl URGR & 3T Hew
A I WM BT STINT XA €, elife Sl g @RieT T8l | Rl ufed uRar & wf wew
IR 31T ARG ST & fofy Seural & SUART fhar 8  IuHIRHT 2 |

AHIST YTEhl B ITARDIAN H 9ael H A3G Il & | TGT (Satisfied) ITARDI T dhdel e
7, dfed SIOTR 3R SHd ITG! AT Aarll B 1 ggrar <7 |

‘Jﬁ'ﬂﬁ B TERdl AR IR DI TgAM BT (Identifying customers’ needs and behaviour)

foel Y UTEd BT WRIT TR D STeRal W HR BRAT 8| TEH DI Tk 5o (ISTERT B
foly #ifid Sovd o, WioH, M3/, a9 QHTFC{) 7 FRHURD (subjectlve) GEHEYI 3 fou
NI D, Afad, difgd SR meanfqd Svd oiY 38 IqeR, Nci—awH, fwerar, anfe) &t
AHA 2 | TEDH! B Toxd @ AR Y T & T Ieeld V& 2 |

T S AUU el & fofy Tedhl d Soxd o | Al 1 UfRael] am e &R 5
SUIRHIRN B SRRl ®I THSH IR 3MHeld B AT Ugar+ § IRId &IF, ¥ 3R o@iTd
T 2| IR W IS AR (marketer) @1 TEd! & SRoxdl Bl GEAMH, R o7 3R A€ &
2 0 T Tl IR FRIAICRT &1 ST ST AR |

SAGI & JBR & MR T
TEHT DI STxdl &I & BRI # faifora fosam S daar 2
‘ff (tangible) 3R \Wﬁ ] (non—tangible) El fofg #7 |

(#) 7 Gre : A SUIE 4 € i QT SR Hevgd fbar ST wqebell
g (o 5.1 <) |

() 377 FG/T : A UG 4 8 o8 B3l 1 #8gd el fdar o
A 2 | Sy

e Bl Hed SRR (Basic needs of customer)
e DI Aol TR [HIeTRd & -

(®) ST W @ e Warm welcome) : fashl kil \‘r\l@
Afh (sales person) B IT&H B IE H WA PR &

a7 5.1 Qﬁ( Sl ﬁ' angible Product)

TR YT T8Rd — Hef 9




AR I fagar & IfiaTed T 7| 99 IEd ReeR a7 sl wearihl & U ugadn @
TSB! TR ST (neglected):Iébfﬁiﬂ:ﬂfﬂ'%iI

(@) TSI [Understanding) Wﬁ@éaﬁaﬁmaﬁﬂq&%@ﬁﬂ%@ﬁmﬂm
TR B |

() 7T [airness) : Y& TEd Sfyd AAER UMHT Aedl & | Red R H &F 7 3y o
R DI Pl oW & b d 98 ARTS (annoyed) 3R I (dissatisfied) 2 I & |

() 13939 (Control) : TV &1 3 & Uedh B TRV Bl HHRIAD URUTH & rJ Tog
Teq T A |

(§) T 3jiv [aweq (Options and alternatives) : TT8® & foly &3 W4 3R fAdey Suerer gM
LY | AeD! BT IUctel Gl & fAfderdr & v H Rifea fm o =iy | 9 09 =R A
Sy ST IRl AR Harsll BT GG THE B |

IEd B SRoxdl @l UgaM & 8, Read @l 3 419 &M &= a1

® IEHI & WY P! ST | Iad B IR ITD TRal bl G- N |

® UEH URIHIT I RO X & A= Rl B Telre o |

o RUUF, e, AASENAT R ol & ar # ol fofg o &g ufafan siR oy e
BT YT ST |

RS GTed H @y $HAR! 8, W J&I U U YIEdhl &l Fe 8q bR B 8, [ore ded Al
gl wer Sar g1 Ue Red Wed # @RS Uihdr @& UAd RO O 9 YRS Wl & aRM
I8 WIS ¥ Ugel, IR 3R 915 ¥ UgH AR 2|

Rea # UEd wawl o ’Iﬁ'ﬂﬂ (Role of customer services in retail)

AT B IR ¥, TP ReeR, RS 3R UEd & 419 Ve WM )8 BT 4o a1 & Hegq A
U HYR 37 el TTEh Bl Udh JBICR UTeh § deol- dl BT IR &1 & | UEd 0l g

foRIY ST & I TED! B S IR HGIN $T Tl # T & qAT TS Bl TG Dl
el a1 |HE H 1 e 2

U Whel 3R YA UTEh Wl & URVAEHY KR & [ I8d & 43 4 dig B8Rl 51 U
3PS YMEH WAl 39 a1l W &M died g1 MY -

® UEH & A1 Telie] Gy I |

TTEd Jar




® YR U Bl YTed dBIER (loyalty) S B U Hewaqul dcd a1 |

o yioRugiAd o &1 faim |

Pl TTEd WAl & ARIA W U6 Reek IR & 1 Aoigd WY 9110 9@ |ahdl § adT Ud
IMHRAB TTEH BT U dHICR UTedh H §8c1 Fhdl & | TPBIER IEH g & R ST |
HEAl AT I § | I8 el BRI 8 fob g RSord TTEahl &1 WAe & WR & 9 & fofy
Hel Wed (work hard) I & |

TES ARl & ad (Elements of customer services)
Wﬁmﬁzﬁﬁaﬁvﬁsﬁwaﬂﬁ%éww%‘

(%) Farw P (€ommunications sk:lls} EEGIRES
SRl @7 EE T TeR Rew @R & IR W W@ AR

Ll e S <o o § (R 5.2) )
w“
Y N (@) mEEl B w pE SrEa-ard @ s

(E‘ffectlve ‘face-to-face’ interactions with customers)
7 52 Wa’lVWW T <fp AR W AT AR B & (A
o 53) | CAlBH AR & fqwia (Unlike), Rred TS

- RCR &1 AidA B TG Dbdel b 3lad 3T (sense
organ) (W)WWTW%@'\’WEEHH
SIET W 44T, A AFhoId Helldld (encounters)
TR B T Ud ol W H BH W B o AT RS
BT SN T DI UADHI I @, O T W 3D
- fomfor g & |

]%5,53%%33?772,% ' (77)WWWWWﬁ'heartofhstemngto
A —TrET F) FiTAT customers) ; _ : )
Uh—RBT YK el | UED Bl AR MGRMA HOR e
TEAY &, ol UEd W FAR URR AR N AEuyl ©
(Rt 5.4)1 fagpe @1 wem BT @Ry 6 UEe dnad § S a
T ARl §| WD AT pedr & 9 A S & P |
A BT © (1 IT T81 Fadl) | WX &, 3 W xR & e
foTq 37287 Y- &1 DIedl [AHRIT BT A1 |




(&) TEw @ Pera @ gae 7 @ e

(ﬁlandling customer’s grievances smoothly) N

et w7 9, Red R # Ol o1 arem |
afe W IEd 4 qous a1 & fou 9

WY ¥ AT A YRl 8 AT Swih @ (o 5. [ N

5)| fodl W U9l TRG WAl BRIHH H 3d

YhR & Yiedh ¥ ucd & dud e i |

(&) v& T 3T URHET YT (Adopting a
new, different perspective) : TEd Aal Uh =
T B WY T | B! UEd Ha1 & fofv FAfa
U H, W P T & BT TS g Alve
el 8 (R 56) |

() FHTGEferar @ e S a9 (Monitoring and

measuring effectiveness) L IRR D ﬁ*l(’ R
3R AU BT FAT B 2 Dby SMITAIND T

2| TEH ¥ W gpT & S o & fb Red R 56 7o 3 aTeE 7 TR 7 7

®R a1 38T 1 @R T T I8 I <ol TRy
N UG A WO wre, ISl b A
T HEDR Q. BT STANT B gU T oA S Fhel & |

TED WAl & (Advantages of customer service)

UTEd AT UM B & o 9 UHR & -

TTEd Jar

UTEh] B d8aN Hal b § Aee aNdl 2|

UTedh XoRd 9o |

T TEHT BT YT P § HIG BRAT B |

STE! I 3ifdd T ST W g H e |

fqehr FHaIRAl T Vel BT 9 BRA H 78g BT B |

TEH! B & AW el Fod TR BT FABRIT a= a1 9gH H 7SS Feell & |
TES T BT 9T B |

AT 96T & folU UTEd! Pl g7 ¥XgaT & |

Ied @ 908 & AR TR &M diad Jed Saias 3R a7 # #Agg ol 2 |




TEHT & folv TR 3R TBIERI HRIHH BT JHENAd o & ot dRIHING TaE fewg

ST RSl aTamaRy H He Ageaqul UeT & |

Tfafafey 1
Uh Red R ¥ Ued &I okl 3R TTedl Bl JUetal &l GusM & fol Wies fafsre |
JATH AEREI
U/ R, Aicqd, STl (ddione)
Tishar
1. U W & I U6 Redd TR W AN |
2. Red wR # el 1 fAel 3R S afdareT o |
9 BIs UT8d R 8 a9 ol &, 1 9! AR @ S INIRG 819 919 b Gabll
W M ¢ 3R ford |

v

4, BB el A el 3R ITa! e ford |

5. U el IR YT & BRI Pl Felldg 1 BT YA N |

6. TP RUE TIR o IR fav feams ol 9 |

T YIf STl

. R w9 W

1T SYIRHT 5 Hdcl TEH 90 & dfed Redd R &l Il gerar <d & |
2. . WRY Sied oM @ forv Sial (Imed) @ forv amavas g

3. TTED Bl A= Surei IR A & aR H ... ... BT AIRT

4. TOR IR TBIERI GRIGAT B YAl df deM I geM & fov . .. .. ... ...
T fSolTss &Rl |

g, 9§ d9foud Yo

1. SART & MR TR TR Bl fhas YR H fAIiTd B @l asaedr g?
(@) <1

R TAT T8R—d — el 9




CORSICY

(@) solaeia e

() wrgfdrer

(@) T (@), (@) R (M)

TEd .. ... AT TEHT & forg AaT BT WA € |

(@) & (@), (@) 3R (1)

S 3 UTed At BT U ocd ol 2°

(®) TR DI

(@) TTEH BT G B Tl

() geTaeiierar @1 AR IR A aRAT

(@) TR B AT e

T feRed # 9 I RS WAl YSH T-A BT oM Tal 87
(®) I=D BT d8AR HaT <

(@) IED B IoRd H FHI

(TT) FTT UTEDT BT U HRAT
(&) ScUTel Bl S TG BY | T

T.GE § A T

1.

TTEd Jar

D 98 & O U+ IRKITT ARG AT SRkl & forg ol ff Scare a1 |arer o1
U AT STAT FRT 2 |

2. W AMYMIH Ao HhouaTsli # UTed @ ATIRIGAT 3FEH 7 |
3. UTEH B SIOxd! BT o YbRI # I fbam 1 ahat 2 |

4.
5

AR Y A e @ W B T B R 39 e A @

URY Bl JTedh $I [G9Yddh | WHG AT Aoy 3R I JAMareT ST Ay |




Y. ferg ST 9l I
. TEH B 87?

. ITEd a1 fhg YBR U JIgdht Bl YT xR+ § Ged ¢ |

. TP % 3 a1 T GUR 9IGT T8 BT & | 99PN ¥ §arg?

1
2
3. UTEdl B UdfhaT &I T T8 &7
4
5

. TTEHI & A1 dIod 991 b aXid T 8°

N —

T3 2 : Y9 UTEd QT

T ITES el (Effective customer service)

JIEH HAN & dcdl Bl Y| R 3R $Hd 78 @l |
ITed AR Red TR & 1Y Jraeid axad IfQfhar I o W el ©f BN |

f Udh ﬂ-lgbc', O IEE IS I
GE3 ¥ 0d IS ol & TG
AR RGN & Aegd ¥ qar @RI Bl Al
Teffd avar & (R 5.8)1 3@ &9 TH Tl
e ¥l & A= Tgall Bl FHS BT I

s | v €|
el 1 TR B R JATG! ST | FGER T (Deal

effectively with customers)

I Tgh b T THIA ST A FIeR B foIU,
YT =T HAT B

e ey WU WR H Y9 IRA b Th Ae

B AR J SIP A W M S / T 93HR a1 N |
o TEH BT WIT Fed I77 Azaq &R Sl % |
o IS A D ol G MURT A & foly Ifed 797 78 |
o Jfwmal 3R ANl BT IUF B G, AEH $I AR B GBI PN |

o &l W WG B, WEH B AT a B 3felal FZS ¥ W avqy 9 |
o Red ®R @ NI & AR Ied! & Rl 9 fud |

o IS & foly fa9y iR T |
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o WM & T TRidl B ITINT N |
o Rrprd I s iR FerHfIgdd Sidt Y |

IEd W dlemd s @ JIa WD (Effective ways to build customer rapport)

U RER BT TaT BT =S b WTeehl & W1 Teel a1 Bl ATl AaT Y& $x 1 fasht A
P AN T IUS GRI IO e A AedYOl © | FBl WEd W AIHd 9 & oY HY
gena fog T E|

(#) 3g%erT 77 (Be adaptable) - 76 REeR @I Temet & AT & forg wR gfieadior o1

GRS BT @MY |

(@) Wﬁvm(ﬁaceandlead)!ﬂ%ﬂmﬁﬂWWW@?W%I 59 DS D TV

(7)

(%)

@

()

5)

qWell H IR AT ST IR B G §, Al 4l B el Al Bl YD d Al H
far fear =fdy oik S Uil & A1 g BRAT ARy AT 370! UEd sl dl
3R o ST AIRY |
G%y.?#Q?TW?757gﬁﬁﬂlﬁ’ﬁ’W/t\llowthemtogetitallout)2WWWﬁW
Red R # oTaT 8, A1 I U AT A § | 1 AT 9 & 918, TRH IR
FERd I} Aadl § 3R IR 31T I Faemall 3l 8 I Hadl @ |

f%v & FIEWT Repeat again) : Uh IR W4 JEH G W dieldl &, ol IEd b O &,
U6 gR R F 90’ & foy fR 4 aed a1 Hgcaqul f9aRvr QIeRY | I8 UTed Bl MR
T 7 fob Hafdra e Swa! 9rdl W &9 § @ &

Ugel FEF F AT T (Get customer name first) . TEhH @ A gRacH [ H W
Ugel, RIIId |1 & qully Ugel e R A1 g | fd! 9 s @A @I I6d & e W
9l IR AT TEH & AT BT ITINT G=AT AT |

Rearv @ g15% §7r7 @) wHer (fVlake the customer’s problem the retailer’s problem}
: RETR BT U B FARAT $I R &Rl ANMSY | Th YED AR RCoR & 4/ T 3fzel
ST § W UED B R qO BT IRGT §9 S € |

3# TEE & §’7%’3ﬁ777 ol (fee it from customer’s point of view) CUTEH WAl FEA
P @I BT YIEd Bl o8 W G Aoy | e FerMfd e & ol Fo & &,
e Bl U BNl QR AT URIR FT A A1 |

(%) TTB] FRIAHETT G &© (hare their priorities) : T&d & U YrRIHSTET B T Gl

TTEd Jar

2| RER IS @I U WA ST & 3R SHd! ST bR TG RSB
feramatt @ R HRar B




%)

)

()
@
(€
@

(7)
(@

)
(@)

&)

(7

B BT v (/K ?E?'(f?emember value of an apology) cAG REeR @I A0l &1 e
Ul BMT AR | I8 O 6 9 | 999 Riamal 9 fued € iR 9 S 98s 9 Al
AT G 95 A9 8T 1Ry |

Réerv & gr wET ®Y & @ T8 6 (Retailer doesn’t have to have ‘things in
common) : §B R & UM AU TR & A B 4 A el & 3R 3AAY d
qTeriel g # 3l &1 |

Toql 78 @Y Don’t rush) : TH-HH ReR FAffd MR R Tl @ vgaH o= Fadl 8
3R TR THRAT BT Wleg SIdh B & ol gsdel PR Fhdl B |

T Smile) - Tap1 bfad B I WD S WY YR §Y Il Al driey |
ITed Ul Aol W Aifes (B o ) 3 © |

TEF g § &oid ofd (Personal interest in customer benefits) :RER TEH ™ A
e Bfd T TEd & A1 dlefel a1 Al 2 |

37T §7F) & BT FIT BY (Display good listening skills) : 9d® RceR B UED Bl
favare feamd Y U G B DI Bl @ @iy B A YES R/ FEd & SW
IR G R T |

WWWWﬁﬁﬁ(kemam focussed) -'WWWCNS@IWH Digd W 3R
SO &I | g |

WW%?@?WWT‘)?‘(NM all customers want to chat) WV@‘/‘%W?
FIE TEF TITdel 76 T FeT/ §H AF BT @ [l7 T J9PH PIT Ig TAT AeT
1% e F@y &

WW#W@WW assumptions) : UT8® Sl @8 @ T, SHd IR H SNGIR
T — Ao w7 A G |

g% §8av [d5 v FHIG @Y (End on a high) : TR UTEd W UB b 1 B AR 8 W 37U
% foly R qad 2, 399 UBel fb 9 R ¥ Fol WU | I8 AT & & Syl yrerfidman
¥ ot a1 & W@ &, T 6 dad IR AR W 919 8 @ 2

Rrargal @ fia  gegery - [ @ s ARh &I gl JEhRr $l Aaeebdl il &, 9
A1 59 ITEd RierRd o e e | 9 AT T8l G ded [ S99 Afth B T @RE F @
&—d 3qd I8 ST AIRd § & 71 RoR 39 8 @l g dedl # e 2 SR fR 9l
4 YES DI GERM T of M|

31’37%6’ gc’cj;o) o T (ﬁeware of inappropriate jokes) CR R @ B B
A I A1y | -4 T B Aol @ Wl e | SIRGH &1 I 3 |
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Tfafaf 1

qTEd el 999 & ol UMY TRID! BT Taciian |

LIS AR

U/ URHd, g, SR dadfere

fshar

1. UG UAd H IR BE & I Uh GY8 I910 3R S Aualdl Ud Red TR |
S @ fog &% |

2. R HToR ¥ el 3R SHa1 AIfiared & |

3. I% fAfTe T Iee 9amg &R R W A & AR of |

4. BT B IE <G A1RY b RSA AEHI | DY &I dfgd X V&l ¢ |

5. UTEd dled a1 & ot REeR gRT e U 7T il &l Wi |

6. 31U JJgAIHT W AlCH IR I |

7. FE H JIAGT W FAl I AR AT FeAuS B R WG BN |

Y AT ST

. R @H W

1. BRI B ... TEH 3D IR H 99 TP NS ST |

2. DA WRIEH & AR . .. ... ... @1 90T U 3ret WA Yo ax a1 sl
oM & {0 31 Hecayol & |

g, frferied #§ @ 9a & @& § A1 T
1. T RS BT TS & Vel (style) BT STIN TR GUD {HaT AT AR |
2. 99 YIEH T H B, Al S (91 fll Sahrae & ae” o S |

T, e SR drel T
1. Th RN BT UH 3BT AT T 84T a1RT?

2. Y% ReeR I A% & eI Ul &1 a1y | IR | JaTg |
3. TP UEdH & A Al a1 R Hgeayul 27

H U UgIF P §ra N
1. 8Dl & dTo¥cl 991 & Y9I aXIebl o1 Yg3i |

TTEd Jar




W 3 : 6T & AND
o o pHaRal o SuReld & 9@ (Standards of staff appearance in retail)

f&el e H SURYfT & AM® B 1Y @9 & foiy ol SIRE! &R dHaiRal & afhira
RFHERI 8 | Teud IR Wiaed (supervisors)ﬂ“ﬁmﬁﬁaﬁﬁﬂ?mmgﬂw
g 5 9 oo o feiRa SuRufd & Al 3 U @ SR Wl W SMaead B, 9 TR
(recommendation) AR ARfeE <

WIS BT 3 F1ffD @ SR IR SuIRAMT & AFSI, W WTed & g & 1T FHAN Bl
SURIRT B WRId AT, W9 AT BT AGARNBRY], FSHD, UgdH R I WRY el
e Rt & Uit wed Yo | Sy o el W g |

(#) @FT &Y (Overall appearance) : Rea ARl ol IURATT & AIME ®I 117 & & |
I ¥l B YBR TG (dress) B SNTARG AMEG B FAeiRa Fear 2 |

(@) 9 FIS : HHARAT D g4 Bre, SF, o7, & 3R TP ol |1 Ugqgall ¥ aifgea g
1R |

(1) e ([Hair) ;- A JWT Re A ¢ BW ARV AR 98 T I B B AV | TR D
FHAIRAT BT gl | 3R T B g9 ARV |

(@9) FTH & A P T TEET W(fdentity cards with company Iogo) 31T§T\?[ FTe oY
®U W M, Blel, bl B M¥E 3R BHAR) BT UM IMel 21T 2R |

(§) IN# &1T 717 (Body language) : ARIRG T[A 4G $I GHgHI ARKTd wU H T8
TEAQU Uge] & | O, HHAIRAI & YNNG g4 ¥19 § yoraenell g1 Ay |

(7) TR T €osmetics) : HHIAU ARV BT H1 <MY, Mdver garm a1 safie T8l
feram g =Ry |

(8) 2¢ (fattoos) : TS, M R T qE & < I & 7Y B [BAT ST A1V |
7oy W% §RT BI O dTell WIGENAT (Precautions to be taken by male staff)

RS ®R & Fo1 HHAING] B TR § SURYM AR FIBR & HHel I Agu I8 =iy |
IoY HHAIRAT & g Fraen=ai e & 78 8

FeiRT Tl | ok T2 T §&1 3l 8 a1y |

BIC e, W% AR IR & 1Y |

Fell UT IS o DI SHIG D A ¢ |
ARGAN DT AT AT R g B H BICT IT Biel ST A1 |
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o JYPING FHE & SR DI Bl dlell AR BRI & DS U&= I I |

AieeT W% gRT a_al oI ETl?ff'\'=|'I'CIY'JITﬁ|'€Tf(Precautionsto be taken by female staff)
Hfgen HHATRAl & forg wqentar i & g €

o Gd Iral arell Al B AMOBING FHI & IR &R FHI 30 dTall S qiEAT AT |
el W A T B ) el ao T |

TR T $ Adl Ue T Y IR ofd ARG | T |

BIg AR ANV TEl U1 AT |

dAcH el IS, AR B aTell U 7 UgH |

TR W @A & SRM el 7 I8 |

Bl HHATT Y

6T § AaER (Behaviour in the organisation)
ANTEM <l & | 39, 33V §H ATeei, Tebfial 3k IRl & e guidl &qeR 3R et & B
faf=T ugqell & wHEH @1 YA o |

qEH & AR FIER (Dealing with customers)

T o 89 O € 6 Uo UT8d SIGIR &l TS 81T ©, $9foy Red R & S HHANT Bl
TRH & A1 T8 IR AT a1V |

ao femfda 971 feg v €

o U fdd! A TS Alh B YEd BT TR AT, el T ITH 2] T8 a1 el

Mz |
o T & Y AR IR IHH & T ISR N |

o FHUIINII BT B3, IR ¥ & X8 gqalld, WIS AR THl P ATedl & a% H Udl g

IRV |
o HHAINYI FI U YTEH! DI WA H 3R QM 4 G1 MY, T GSRIT HRAT A1 |
o T35 W s AR F BITI 3R T WA, THI T8 & YEHI | Tl S H Tl &I

AT |
TEAIRA & | AR (Dealing with colleagues)
TEHHAl & HIT FIER B U 9gd &l Hecaqvl Uge] & | I8 FeAldl & 41 Feg g1 §

o I W I ARh I AUeT H AU TN & WY ATeiar 3R fOTHT | FaeR D=l
TR |

TTEd Jar




o Uil M W 99 ARy, IE UE TGRS 919 2 | Gol dr W yfoewdt sl & ufa
BT G D BIRTET G AT

o TEHWA & A Telahed | 9 |

o T TWE W BH I B [o1q YTl He—Bridhal Bl URIRT B BT T N |
o TRRGYT B FHRIG ®U ¥ o, ARGId ¥U | 72 |

AT $ Rl ATER GRAT (Dealing with superiors)

THdETl & WY FIER TR W TP 3IR g Tyl UEel B | AT FRY IR whoew & I
e ST B | Aol Rf & Tidetd 1EfieRer &l 9 BIdT © |

I IR R, THders el o Afiel o R v 2

Tfafer 1

U6 Red JMSeele / Aid W O, Wl IO 3R ARl Wb &1 SURYNT 3R aER qen
YIEhT & A1 FIBR B b Xl Bl FRIET fhar o 9 |

CIGRUC R I DR

U9/ URHd, Aicgd, dabiere

yfohan

1. A0 W & A REd 919 R Red aseee / Hid W uEd |

2. BRIGN e T firel, SHHT ATaTET BY TAT TBT M DT YT ey IdTY |
3. fr=fafed R &g € &R e Fie 9910 |

. oY/ ARG PPN & wuRefy
o TAI DI FTAl DI el (Hairstyle)
o CC BIICH AR YNNG BTG 419 I

4. GG H UTED! b G FIER R & I dNIb Bl (NI B |

5. 3T SRl & WA AU AlCH Bl o W < |
6. ARBINGT & T Y TN AR AfH FY o FAG N |

TR YT T8Rd — Hef 9




7. 0 JEATA B fory RUIE TR BN 3R AT X |

3O JIf ST

&. Ra wM W

1. w&mmwﬁwﬁrmwm@mﬁl

2 aﬁaﬁmﬂsﬁ?q\%ﬁaé . B G R (BT AT AR |

g frfofed § @ s} & w8 € @ Tom

TN el & AR T B AT H Blg A T Ael ST A1Mey |

TEh HHAN G S Ble, 39, forT, ot Tl Sy it wgegall # arest BT a1fey |
dAcd dlel A, AR FAM dTel IR IR IR T g A ARy |
®R H Bacl hedlgd Wb Bl & 37 va Fuia aal vg=ri =iy |

eIl & ufd geit ufaewd! § &M o @ BiftRT o |

TT. oY SR dTel %A

1. W% IURATT & foIT A W ==t oY |

2. Rd WR # &M B T T2V AR Afell HHANG! gRT FAT Fraei-gi a<eil Sl
AMRT?

3. Red R ¥ &9 o T I8!, IRWT 3R TehHdl & T ¥ FIgR BT dTRu?

ACRE I I
1. U HT6 H SURAM & S WR $ d91Y & o DI [STRGRT $T Jae o |

o &~ 0D =

T 4@ UES B I
TES B SHIG BT 3 (Meaning of customer expectation)

UEH B SHIG SRI AT WAl § W 9ol B B e 7| AR 9% B AT YRS Bl
Ai(de T ITD BT o U 3D g, q1 e TG BN | Ifa T8 &1 gRaldd 3JWd
BT qed ¥ HF 8, A1 TEH AN (dissatisfied) IT FRTT (dissatisfied) BRI |

8P P VLT B IS BeAl (Identifying customer expectation)

AYFe FHI | TS B SHIG o Ui & gedl o j& F | AT RSoR Ul 31 IHET B
TR G H oA &, Al I Aloedl (existence) &S FHI T el Yov G ! YT

TTEd Jar




A T3 (tarnished) B ST | FHY, T 3R TEHI B SRxdl & AT TEH S SHIQ d8el
ST @ | Y UTEdh] Bl Gl & g e Uit fSFeR & |

e Dbl IHIGl B UgAH oRA & HY db 39 TR &

(®) GoeqT] greaaear &l av7 v & (Concept meets reality) : T TBD TR g fo
IRAfdHdT § IFD! SFIG T 2|

(@) TEF B TR FITHT (Conversation with customers) : TTEh T AT A W TR D
SRdl R UTED B IHIEI DI UEAH I I UF a9l 8| TES Red & H TS
gefolTT faNT UTED! BT B aTell WA & Yaed & oy Rl el & |

(7) Wﬁ?ﬂﬁmﬁroupfeedback).'wwmWﬁﬂﬁwgﬁmzﬁqgjﬂﬁ_&'
@ fory wwgr # ol & |

(&) W#WW @Vl (Gain insights from community) : JEDI DI SHIGT BT ST
2, WG FaN ST WA T | 950 | AN QIId ASAT BT SRS G &, el 9 W
T W AR GAR 919 I § | ReoM 8 9 yfifhar od § &R IEE @ SHIkl @
TEAMd & | I URT R & IR H 910 G SAD! 0 IR0 g, Rora ek ag o 7 %
e T AR €, T FE Ie fory 3R e $ forg ¥a 2|

ReeR ¥ TeDl o IS (Customer expectations from retailer)
A AT JTED @1 SHIG < T3 & Ol Red WRI gRT g8 &1 Sl §

(®) 3?1_]’377\ I7 Bl @7 [ (Personalisation of goods or services) : UA® UT8dH ReeR
3 RHITT SIMER] ATedT 8 91 IEd B ReeR | iedl ¢ |

(@) W@W(f\ﬂoreoptions) C e IRd [Gdl IR H B by o IAR B
fafdere, T[orerlT, SUAEIAT SR q&i BT 9l & |

(77) g @ W weq! & Flapar &% (iisten closely, respond quickly) S IAD TTEd ReR
B THGN Teal IR FEl Tdh | el & | T8 dd (b YD RCoR Bl Hredd RieH
Y XET TR |

(8) Be—aigTd & TF FRF [IFT & TRD We—ogd Jdl B JARHING F TG B
TAT & GHR B AHSHT AT |

TES DI SHIGT B g‘& BN (Confirm customer expectation)

TS H SHIE @I TgdM ded & d8, Red e & i & qed gardt dRid § sxa!
gfte ol AMRY, S 39 YR €

o TEH B Plc] D

o IfR® AT IeH e

R TAT T8R—d — el 9




YIEH P Sford IR <Al (Responding to customer appropriately)

IEd B SRxdl $I UdH Bl fdsh! YRR / $RIGRT &1 U 950 Hecaqol a1 & | Ul
P TRl B UEA R @ 918 & [t g @ dTaR &R Sfud w9 ¥ SR <A 8N |

(5’77 mewm(findtheirrealneed) g’?ﬁﬁ?ﬁ@m fSmr @feq a1
TP U & g Sl A8y 3R YIed & gRehIv A |rel d1iey | 9 S gladr bl i
e 87

(@) TIEP P VT Bl as/ (ulfill the customer need) : T IR Tdh EEIRIGIRICRIER]
BT SRAl DI UEA BRAT &, A SH G Gl A |

(7) TYgE GG & G EAY e B ol @ QYT BV UED] Bl AN B IR I
@l Y |

() 9% e whaer & A S ) $H 2 AR TT UEH BT USH eI AT S Fehell
g I UTed @I 7Bl be; RS 9910 3R Uh SHAMSR AT U™ N |

wferfafer 1

UEd B SHIGT AR I YT BT SR ol Bl ANl UgaH 5 Ub Redl ArScelc W
Y |

Jawge WARi

U/ URYd, e, dabione

yfshar

1. 310 W @ A1 999 W Red MSeele / Aid d& Ugd |
2. RGINGT F el ST AMaTET B AR ST A BH S BT ARY DN |
3. ®M XA gy, FRIE W :

e TG B SHIE

. D TH

o UBH DI SRd

o d $U |IT B 87

4, R ¥ M B DI GUI AU, TTEH & T AR MU FJ9d & IR H &M < |
5. U T & Wewl & 91 RUlc W g4 v |

TTEd Jar




6. BRIGR & A Yie o IR A 3T Tl :
o TRH B IHIG
o UEH WA
7. Rurd @1 iftq wU T SR vy 1eamus & o AN |

T T i

. Rad @I W

3. TP UI8H B Oxd SIS H . .. ... .. . . .. © ST R R 5|

. f=fofag & @ sad f& 98 € a1 o

1. 9T @i @ gl uRRufer 2 |

2. TTEd w1 oty fmfael @ smemsit @ 1 aRd 2|

3. UEH & A1 AaT T aIqdid | TEH $I oT6edl AR VLT3l & Vb oid 2 |
4, I8 9B BT & b UED & g fifshar @ el | <@ 9|

TT. o IR dTel YT

1. TTEH Bl UL DI YA B Bl IS FT 27°
2. RSA WR <&l | Ui Bl JUell Bl 4 [T B Fhall &7
3. U%h P dl Sfd TWd 9 SR DY < q6d &7

Y. A0 UG B Grd aN
1. {6 |7 ¥ SuRfd & 329 TR BT 1Y @ =g ARDITd THIRT BT I8 |

TR YT T8Rd — Hef 9




